
8201 
Preston Road
Dallas, Texas 
75225

Dallas’ most coveted corporate location 
with exceptional access and superb visibility

Jones Lang LaSalle Brokerage, Inc.



The Property
Preston Sherry Plaza is distinguished by its 
two levels of retail while the third through 
seventh floors serve traditional office users. 
The office floor plates provide tenants with 
exterior balcony space on select floors and 
high-end finishes that are amongst the best in 
the local market. The exterior of the property 
features reflective glass and cast stone, and its 
unique architectural details make it one of the 
most recognized structures in Preston Center. 

BUILDING STATS 

• 165,409 RSF
• Two floors totaling 59,464 RSF of retail
• Five floors totaling 105,945 RSF of office
• Built in 1986
• Renovated in 2011 and 2016
• Institutional ownership

PROPERTY FEATURES 

• Incomparable location with access at signal on Preston Road
• Valet parking for visitors and tenants
• Covered parking with direct elevator access to tenant suites
• Reserved parking available
• Upscale area amenities
• Sevy’s Grill on-site - All tenants receive 10% discount
• 24-Hour on-site security 
• 3/1,000 RSF parking ratio; 543 garage, 51 surface
• Full service on-site banking
• On-site property management and tenant lounge

Dallas Love 
Field Airport

prestonsherryplaza.com



Location
Preston Sherry Plaza is located at a 
signalized intersection just one-half 
mile from the intersection of Northwest 
Highway and the Dallas North Tollway. 
This prominent intersection provides 
Preston Sherry Plaza with excellent 
access to all major thoroughfares.

The building is within 10 minutes of the 
Dallas Central Business District, Uptown, 
the Galleria-Quorum submarket of Far 
North Dallas and Dallas Love Field. 
Dallas/Fort Worth International Airport 
is within a short 15 to 20-minute drive.



The 
Neighborhood

Preston Center is located among Preston 
Hollow and the Park Cities, Dallas’ most 
prestigious residential neighborhoods. 
Residences in Preston Hollow appreciate 
at rates which exceed the Dallas average 
with houses ranging from $500,000 to 
well over $9 million. 

With a population of less than 10,000 
residents, Highland Park is the fourth 
wealthiest location in Texas by per capita 
income. Highland Park and nearby 
University Park comprise the Park Cities, 
which share many joint services including 

the Highland Park Independent School 
District, which is consistently ranked 
among the top school districts in Texas. 

The Park Cities are one of the first planned 
communities in Texas and are rated 
among the top residential areas in the 
U.S. with an estimated average household 
income in excess of $200,000. Highland 
Park is also home to Highland Park 
Village, a National Historic Landmark 
which is internationally recognized for its 
architectural significance and mix of the 
world’s best known upscale retailers.  

• Preston Hollow
• University Park
• Highland Park

prestonsherryplaza.com
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RESTAURANTS 

1. Sevy’s Grill
2. Hillstone
3. R&D Kitchen
4. Muchacho
5. True Food Kitchen
6. Trova Wine + Market
7. Nektar Juice Bar
8. Corner Bakery
9. il Bracco
10. Jia Modern Chinese
11. Jersey Mike’s Subs

12. Starbuck’s
13. Einstein Bros. Bagels
14. Yonkers Pizza Company
15. Southpaws Grill
16. Flattery Cafe
17. White Rock Coffee
18. Grain
19. Park City Club
20. Wang’s Chinese 
21. Yolk
22. Salata

23. Roti
24. The GEM Organic Food & Juice
25. GO FISH POKE
26. CornDog with No Name
27. Hopdoddy Burger Bar
28. Montlake Cut
29. SusieCakes
30. Burning Rice
31. Flying Fish
32. Malai Kitchen
33. Unrefined Bakery

BANKS 

34. Frost Bank
35. First United Bank
36. Comerica Bank 
37. Chase Bank
38. NexBank
39. Oakwood Bank
40. PNC Bank
41. Veritex Bank
42. Wells Fargo
43. Bank of America

44. TBK Bank
45. Independent Bank
46. Plains Capital Bank
47. Bank of Texas
48. Simmons Bank
49. PNC Bank
50. Regions Bank
51. Vista Bank
52. Truist
53. Beal Bank

FITNESS CENTERS 

54. Larry North
55. Class Studios
56. SoulCycle Preston Hollow
57. Lift House Fitness
58. JOHN REED Fitness

HOTELS 

59. Hilton Park Cities
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Tenant Lounge
• Wi-Fi
• Upgraded finishes
• Outdoor seating
• Bar seating
• Adjoins management office
• Flat screen television
• Large kitchen with 

dishwasher, refrigerators 
and coffee makers

• Private conference 
with television 

prestonsherryplaza.com
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Institutional 
Ownership

Preston Sherry Plaza is owned by Ares 
Management, a leading global alternative 
investment manager.

At Ares Management, we invest in real 
estate from the ground up, building by 
building, scrutinizing and managing every 
aspect of every investment and seeking 
to create value for our shareholders.

For more than 25 years, Ares Management 
investment professionals have developed, 
acquired, operated, financed and sold 
commercial and residential real estate 
across the world through our wide range 
of investments, all of which capitalize on 
our experience as real estate developers.

Elite Property 
Management

JLL’s innovative commercial property 
management strategies focus on 
maintaining a superior work environment 
for tenants. Expertise in tenant satisfaction, 

engineering services, security, energy 
management and sustainability practices 
helps provide tenants a place they’re 
proud to call home for the long term.

Learn more at: 
www.us.joneslanglasalle.com/propertymanagement

Learn more at: 
www.aresmgmt.com



Leasing
Contacts:
Jeff Eckert, CCIM
+1 214 438 6153
jeff.eckert@am.jll.com

James Esquivel
+1 214 438 6152
james.esquivel@am.jll.com

Haley Hullett
+1 214 438 1566
haley.hullett@am.jll.com

Although information has been obtained from sources deemed reliable, neither Owner nor JLL makes any guarantees, warranties or representations, express or implied, as to the completeness 
or accuracy as to the information contained herein. Any projections, opinions, assumptions or estimates used are for example only. There may be differences between projected and actual 
results, and those differences may be material. The Property may be withdrawn without notice. Neither Owner nor JLL accepts any liability for any loss or damage suffered by any party resulting 
from reliance on this information. If the recipient of this information has signed a confidentiality agreement regarding this matter, this information is subject to the terms of that agreement. 
©2022 Jones Lang LaSalle IP, Inc. All rights reserved. 

prestonsherryplaza.com
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
A BROKER is responsible for all brokerage ac vi es, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
Put the interests of the client above all others, including the broker’s own interests; 
Inform the client of any material informa on  about the property or transac on received by the broker;
Answer the client’s ques ons and present any offer to or counter-offer from the client; and
Treat all par es to a real estate transac on honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a wri en lis ng to sell or property management agreement. An owner's agent must perform the broker’s minimum 
du es above and must inform the owner of any material informa on about the property or transac on known by the agent, including 
informa on disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wri en representa on agreement. A buyer's agent must perform the broker’s minimum du es above and must inform the buyer of any 
material informa on about the property or transac on known by the agent, including informa on disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the par es the broker must first obtain the wri en 
agreement of each party to the transac on. The wri en agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obliga ons as an intermediary. A broker who acts as an intermediary:   

Must treat all par es to the transac on impar ally  and fairly;
May, with the par es' wri en consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instruc ons of each party to the transac on. 
Must not, unless specifically authorized in wri ng to do so by the party, disclose: 
ᴑ that the owner will accept a price less than the wri en asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submi ed in a wri en offer;  and
ᴑ any confiden al informa on or any other informa on that a party specifically instructs the broker in wri ng not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transac on without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
The broker’s du es and responsibili es to you, and your obliga ons under the representa on agreement. 
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This no ce is being provided for informa on purposes. It does not create an obliga on for 
you to use the broker’s services. Please acknowledge receipt of this no ce below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following informa on about 

brokerage services to prospec ve buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate  

License No. Email Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name    

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Informa on available at www.trec.texas.gov 
     IABS 1-0 

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 

Jones Lang LaSalle Brokerage, Inc. 591725 renda.hampton@am.jll.com 214-438-6100

Bradley Stone Selner 399206 brad.selner@am.jll.com 214-438-6100

N/A N/A N/A

Jeff Eckert 497530 jeff.eckert@am.jll.com 214-438-6100
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
A BROKER is responsible for all brokerage ac vi es, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
Put the interests of the client above all others, including the broker’s own interests; 
Inform the client of any material informa on  about the property or transac on received by the broker;
Answer the client’s ques ons and present any offer to or counter-offer from the client; and
Treat all par es to a real estate transac on honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a wri en lis ng to sell or property management agreement. An owner's agent must perform the broker’s minimum 
du es above and must inform the owner of any material informa on about the property or transac on known by the agent, including 
informa on disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wri en representa on agreement. A buyer's agent must perform the broker’s minimum du es above and must inform the buyer of any 
material informa on about the property or transac on known by the agent, including informa on disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the par es the broker must first obtain the wri en 
agreement of each party to the transac on. The wri en agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obliga ons as an intermediary. A broker who acts as an intermediary:   

Must treat all par es to the transac on impar ally  and fairly;
May, with the par es' wri en consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instruc ons of each party to the transac on. 
Must not, unless specifically authorized in wri ng to do so by the party, disclose: 
ᴑ that the owner will accept a price less than the wri en asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submi ed in a wri en offer;  and
ᴑ any confiden al informa on or any other informa on that a party specifically instructs the broker in wri ng not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transac on without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
The broker’s du es and responsibili es to you, and your obliga ons under the representa on agreement. 
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This no ce is being provided for informa on purposes. It does not create an obliga on for 
you to use the broker’s services. Please acknowledge receipt of this no ce below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following informa on about 

brokerage services to prospec ve buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate  

License No. Email Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name    

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Informa on available at www.trec.texas.gov 
     IABS 1-0 

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 

Jones Lang LaSalle Brokerage, Inc. 591725 renda.hampton@am.jll.com 214-438-6100

Bradley Stone Selner 399206 brad.selner@am.jll.com 214-438-6100

N/A N/A N/A N/A

James Esquivel 408736 james.esquivel@am.jll.com 214-438-6100
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
A BROKER is responsible for all brokerage ac vi es, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
Put the interests of the client above all others, including the broker’s own interests; 
Inform the client of any material informa on  about the property or transac on received by the broker;
Answer the client’s ques ons and present any offer to or counter-offer from the client; and
Treat all par es to a real estate transac on honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a wri en lis ng to sell or property management agreement. An owner's agent must perform the broker’s minimum 
du es above and must inform the owner of any material informa on about the property or transac on known by the agent, including 
informa on disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wri en representa on agreement. A buyer's agent must perform the broker’s minimum du es above and must inform the buyer of any 
material informa on about the property or transac on known by the agent, including informa on disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the par es the broker must first obtain the wri en 
agreement of each party to the transac on. The wri en agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obliga ons as an intermediary. A broker who acts as an intermediary:   

Must treat all par es to the transac on impar ally  and fairly;
May, with the par es' wri en consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instruc ons of each party to the transac on. 
Must not, unless specifically authorized in wri ng to do so by the party, disclose: 
ᴑ that the owner will accept a price less than the wri en asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submi ed in a wri en offer;  and
ᴑ any confiden al informa on or any other informa on that a party specifically instructs the broker in wri ng not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transac on without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
The broker’s du es and responsibili es to you, and your obliga ons under the representa on agreement. 
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This no ce is being provided for informa on purposes. It does not create an obliga on for 
you to use the broker’s services. Please acknowledge receipt of this no ce below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following informa on about 

brokerage services to prospec ve buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate  

License No. Email Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name    

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Informa on available at www.trec.texas.gov 
     IABS 1-0 

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 

Jones Lang LaSalle Brokerage, Inc. 591725 renda.hampton@am.jll.com 214-438-6100

Bradley Stone Selner 399206 brad.selner@am.jll.com 214-438-6100

N/A N/A N/A N/A

Lauren Halstedt 630804 lauren.halstedt@am.jll.com 214-438-6100
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